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Hanxoeuu Ezop Anexcanopoeuu

MaruCTpaHT

OI'OBY BO «PuHAHCOBBIN YHUBEPCUTET

nipu [IpaBurtensctBe Poccuiickon denepanum»

r. MockBa

NCCJEJOBAHUE SBOJIIOIINHA TOJIX0OJ0B
K ONPEJAEJIEHUIO IOHSATHUSI «[TPEJJIOKEHUE»
B 3APYBEKHOM DKOHOMUNYECKOM JIUTEPATYPE

Almomauuﬂ: 6 cmambve npeécmaeﬂeHO asmopckoe uccnedo8anue OCHOBHbIX
amanoe 360JII0YUU NOHAMUA «npedﬂoofceHue» 6 3anaoHoU Jdumepamype no 3KOHOMUKe,
npedcmaeﬂeﬁbl KpamkKue me3ucsl, xapakmepusyrouiue Kaxicobwlll U3 amanoe, Kpamko

OnuUCano oanvHeluee HanpaejleHue UCCIe0068aHUsL OAHHO20 NOHSIMUA.

Knrwueswie cnoea: UEeHHOoCmHoe npedﬂoofcenue, YVHUKAIbHOE nopecoeoe npedﬂo-

IHCEHUe.

MHorue MapKeToJI0oTH U PYKOBOJUTEIN B CBOCH MOBCEIHEBHOM pabOTe yACISIOT
BHUMAaHUE CTAHJAAPTHBIM MOJX0/I1aM B MAPKETHHTE, OJTHAKO HEKOTOPHIE BOIIPOCHI 3TOM
HayKH OCTAIOTCS HEJIOCTATOYHO MCCJICIOBAHHBIMU. B 4aCTHOCTH, K TAKOBBIM MOKHO
OTHECTH UCCIIEOBAHUS, CBA3AHHBIE C TOHATUEM [IEHHOCTHOTO MPE/JI0KEHUS.

HecmoTpst Ha OTCYTCTBUE YETKOTO OMpEeNIeHUs] JaHHOTO MOHATHS, MOXXHO 3a-
KITFOUUTh, YTO J1J1s1 POPMUPOBAHUS TOHUMAHUS OTHOCUTEIHHO TAHHOTO TEPMUHA HEOO-
XOJIMMO TIPOBECTU TIIYOOKOE HCCIIEIOBAHUE HEMOCPEICTBEHHO MOHITHS «IIPEJIOKe-
HUEY.

[IpennoxxeHus B yrpaBJI€HUECKOM CMBICIIE HayajIu MOSBIIATHCS B HAYYHOMU JIUTE-
patype 6osiee 100 et Hazaa, BMeCTE C IIMPOKUM PACIIPOCTPAHEHUEM HCCIIECIOBAHUM,
CBSI3aHHBIX C peKJIamMoil. M3BECTHBIM aMEPUKAHCKUMN IICUXOJIOT, OJWH U3 MUOHEPOB
MapketuHra J[paunen Crapu gaxe onpeaensieT pekjiaMy KakK «Ipe3eHTalUI0 JIFOASM
MPEJIOKEHUS B TOMBITKE YOSIUTh UX JIEMCTBOBATH COIJIACHO JAHHOMY MPEIJIOXKe-

HHIO».
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C pa3BuTHEM pEKJIaMbl Pa3BUBAIMCH M MOAXOAbl K MOHATHIO «IIPEIJIOKECHUEC.
Tak, B 1947 rony amepuKaHCKUH TPeIPUHAMATETh W MPU3HAHHBIA «OTEIl PEKIaMBI»
Haun OrunBu chopMynmrpoBai TEPMUH «OCHOBHOE TOPTOBOE MpesyioxeHue». OH
OTIpEICTUIT JAHHBIN TEPMHUH KaK «CEP/IIe ¥ BHYTPEHHOCTH JIFOOOTO pEeKIIaMHOTO CO00-
meHus». Bekope, B 1961 rony amepukanckuii pexiamuct Poccep Pus3 chopmynupo-
BaJl HOBBIH MOJXO0/ K MPEIIOKEHUIO U TIPEICTABIII KOHIICTIIINIO YHUKAJIBHOTO TOPTO-
BOTO MPEIOKEHUS, UCTIONB3YEMYI0 MapKeTOJIOTaMHU JI0 CUX TIOP.

B Teuenue cnenyonumx necaTUICTUN TOSIBISUTHCH BCE HOBBIC BAPUAHTHI MPEIIO-
KEHUM: B yacTHOCTH, B 1960-X rr. mosBMIMCH NIEPBBIE PEKIAMHBIE COOOIIECHHUSI, B OC-
HOBE KOTOPBIX JIeXkKaJl IMOIIMOHAIBHBIN acnekT. Te3uc 00 SMOIMOHATBHOM CBSA3H T0-
TpeOuTeNs ¢ MPOAYKTOM IOCTHT nuKka yrnomuHanus B /0-80-x rr. mpomwioro Beka. B
yacTHOCTH, B Havasie /0-x Ojarojapsi Takod pekjiaMe CTajld IMUPOKO M3BECTHHI pe-
kinamublie areaTcTBa Doyle Dane Bernback (CILIA) u Boase Massimi Politt (Benuko-
Oputanus). A depes necaruieTne areHTcTBo Bartle Bogle Hegarty nassano cBoii moj-
X071 K peKJiaMe «3MOIMOHATILHBIM TOPTOBBIM Ipe iokeHnem» (emotional selling prop-
osition).

B nauvanie 80-x Obu1a npejIokeHa KOHISTIIHS TPEIJIOKEHNUS OCHOBHBIX ITPEUMY-
mecTB. TeM cambIM, akIEHT Mpu (GOPMYITHUPOBAHUU TIPEITIOKEHUSI OBLT CMEIEH Ha
oTpeeeHUe MMPEUMYIIECTB, KOTOPBIE MPEACTABISAET MPOAYKT MO CPABHCHHIO C KOH-
KypeHTaMH, a TaK)Ke MOWCK MPOPBIBHBIX TEXHOJIOTUH MPU CO3JaHUU HOBBIX MPOIYK-
TOB. IMEHHO JaHHBIA TE3UC BIOCICACTBUU JIHKET B OCHOBY MOHSATHS «IICHHOCTHOE
IPEIIOKEHUE.

OcHOBHBIE BBIBO/IbI, TOJTYYEHHBIE B pE3yJIbTaTe aHAIN3a PA3IMYHBIX MTOJAXO0JI0B K
MOHATHIO TIPEIOKCHHS B MAPKETHUHTE, IPECTABICHBI B TabuIe 1.

Tabmuma 1

OcHosHble 3manvl I60I0YUU NOHAMUS KNPEOTIONCEHUESY & 3apyDedCHOU Jumepamype

Hccneoosamenu |
Oman Kpamxue mesucwi .
aemopuvl KOHYenyuul
Pacrmipoctpanenue KoH- 1. Pacnipoctpanenue te3uca o Tom, uto cythio | . Ctapu, K. Xon-
HENIUH PEIOKCHUS B | PEKJIAMBI SIBJISICTCS TPE3ESHTAIUS TIPEIIONKE- KHHC
pexiame: 1910-e-1930-¢ | Husl.
TOJTBI
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2. AKIIEHT Ha TOM, KaK MPeICTaBUTh TPEI0-
YKEHUE TaKUM 00pa3oM, 4TOOBI KIIMEHT Havasl
BeCTH ceOs COTIacHO JAHHOMY MPEIJI0KEHUIO.
3. bnaromaps npeIoKeHUIO TOTPEOUTEH
CTaHOBSTCS MTPUBEPKEHBI K OPCHITY.

4. OTKJIMK JOSITILHOIO KJIMEHTa Ha HOBBIE
MIPEITIOKEHUS, 3aBUCHUT, B IIEPBYIO O4epeb, OT
peknamsi [1]

Pacnipoctpanenue KoH-
LENIUH YHUKAIBHOTO
TOProBOro NpeajioKCHUA
(YTII, USP, unique sell-
Ing proposition) 1 ocHOB-
HOI'O TOProBoro npeajio-
xenus (BSP, basic sell-
ing proposition): 1940-e-
1960-¢ ropr

1. CornacHo nepBOHA4YaIbHOMY OIIpeiee-
Huro, Y TII BkimrouaeT B ce0sl yHHKaIbHOE
(YHKITMOHATTLHOE MTPEUMYIIIECTBO, KOTOPOE
HMMeEeT HeTOCPEICTBEHHOE OTHOLIEHHE K T0-
TPEOUTENSIM U OTIIMYAET €r0 OT KOHKYPEHTOB.
2. AKIIEHT JieniaeTcsi Ha TOM, YTO MOBEICHUE
MOTpeOUTENsI UMEET, CKOpEE, palliOHAIBHYIO,
YeM SMOIMOHAIBHYIO IPUPOY.

3. Konnermmust YTII, BepositHO, Obl1a chopmy-
nupoBaHa Poccepom PuB3om nop BiusHueM
koH1enuuu J3Buaa Oruasu 00 OCHOBHOM
TOPrOBOM IPETOKEHUH [2]

. Orunsu, P. Pus3

PacnipocTpanenue koH-
LEeNuMyA SMOLUOHAIIb-
HOI'O TOProBoro npcijio-
xenus (ESP, emotional
selling proposition):
1970-e-1980-€ ronsl

1. 1970-e rT.: aKTUBHOE pacIpOCTPaHECHUE
IMOLIMOHAIIBHBIX IPU3BIBOB B PEKJIaMe.

2. 1980-e rr.: hopMynupoOBKa TEPMHUHA «IMO-
[HOHAIBLHOE TOProBoe mpeaiokenue [3]

M. Tak, X. [Ipunrd,
I1. ®uan

Pacnipoctpanenne kon-
LMK IpCIJI0OKCHUA
OCHOBHBIX ITPEUMYLICCTB
(core benefits proposi-
tion): 1980-¢ romer

1. OcHOBHOE BHUMaHHE aKLIEHTUPYETCS Ha TeX
MIPEUMYIIECTBAX, KOTOPbIE 0OecieueHbl PU3u-
YEeCKMMHU KaueCTBaMH NMPOJIYKLUHU (HapuMmep,
«Oonee nonras paboTa aKKyMyJIITOpa BCIE/-
CTBHUE €ro OOJbIICH MOITHOCTH).

2. Ilpu pazpaboTKe HOBOTO MPOIYKTa Mpeia-
raercst yAeasaTh 0oJbllle BHUMaHUs (OpMUPO-
BaHUIO, OIICHKE, YTOUHEHHUIO H UMIIEMEHTA-
LY NIPEJI0KEHUSI OCHOBHBIX IPEUMYIIECTB

[4]

I'. Ypbamn, [Ix. Xay-
3ep

[IpeacTaBieHHbIN BBIIE JIUTEPATYPHBINA 0030p SBISETCS OCHOBOM ISl TPOBEIE-

HHS OoJjiee ACTAJIbHOT'O MCCIICAOBAHUA ITIOHATHA KIIPCAJIOKCHHUC) B pOCCHﬁCKHX Hay4-

HBIX Hy6J'II/IKaI_II/I$IX, 4gTO, B CBOIO OUCPCAb, AOJ’KHO IIPHUBJICHL BHHUMAHHUC IIUPOKOTO

Kpyra akaacMHUKOB U IIPAKTUKOB K IOHATHIO KHCHHOCTHOC ITPCJIOKCHUCY.
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