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MAPKETHUHI'OBAS OLHEHKA KAHAJIOB TOBAPOJABUKEHUSA
HA PBIHKE KOCMETHUYECKHUX TOBAPOB

AHHOmMayua. cmamos NOCEAUJEHA BbIAGNIEHUIO DLIHOYHBIX B03MONCHOCMEU U
Gpaxmopos, eUAWUX HA pa3gumue KAHAN08 MOBAPOOSUNCEHUS] KOCMEMUYecKUx
moeapoe npooyKYuu Ha POCCUNICKOM pbIHKe. Aémopbl npoanaiuzuposanu haxmopul,
BIUAIOWUE HA COBPEMEHHYIO DLIHOYHYIO CUMYAYUIO KAHAN08 MOB8APOOBUINCEHUS KOC-
Memudeckux mogapos. Ilo pezynibmamam mapremuH208blX UCCIe008AHULL BbIAEIEHO,
YUMo Kauaivl MosapoO0BUNCEHUS PLIHKA KOCMEMUYECKUX mosapos Mo2yn UMems 603-
MOJICHblE NpeuMyujecmedq, Komopvle Mo2ym 6 Oaudicauuiell nepcnekmuge npuHamo
gedyujee NoJIONCeHUe 8 Ce2MeHmax PoulHKA, d UMEHHO. NPUMeHeHUe UHHOBAYUOHHBIX
UHepeOueHmos, 0becneyusarwux NUManHue Kodxcu, y0081emeopeHue 0HCUOaHul no-
mpeoumerneti, Yenosvle YCMYNKu 6 OMaudue om yeH KOHKYPeHmos, Haaudue wupoKo-

20 accopmumenma.

Kniouegvle cnoea:. 6b1omu-npooykmol, mopeogvle cemu, KaHabl Mosapoosuice-

HUsL, MAPKEeMUH208ble NpeuMywecmad, (hakmopvl poIHOUHOU CUMYAYUU 8 MOP2osJie.
O.1. Radina, I.A. Skrynnikova, M.V. Uvarova

MARKETING EVALUATION OF DISTRIBUTION CHANNELS
IN THE COSMETIC GOODS MARKET

Abstract: the primary purpose of this study is to identify market opportunities
and factors affecting the development of channels for the distribution of cosmetic
products on the Russian market. The authors analyze the factors that influence the
existing market situation of the channels of distribution of cosmetic products. Accord-
ing to the results of the marketing research, it is revealed that the distribution chan-
nels of the cosmetic products market may have possible advantages, which in the

near future may take a leading position in the market segments, namely the use of in-

Content is licensed under the Creative Commons Attribution 4.0 license (CC-BY 4.0)


https://creativecommons.org/licenses/by/4.0/

[IeH'rp HAYYHOT0 COTPyAHHNYECTBA ((I/IH’l‘ep‘dl\"l‘llB IJTKOC»

novative ingredients that provide skin nutrition; satisfaction of consumer expecta-

tions; price concessions as opposed to competitors, a wide range of products.

Keywords: beauty products, retail chains, distribution channels, marketing ad-

vantages, factors of the market situation.

PBIHOK KOCMETHMYECKHX TOBAapOB Pa3BHUBACTCS JTOCTATOYHO HEOPAWHAPHO: BO-
MEPBBIX, MHOTO Pa3HOIIAHOBOM WMH(GOpPMAIMU O KOCMETUYECKOW MPOIyKIUH, CIIO-
coOcTBytomIel (HopMUpPOBaTh MHEHHUE IMOTpeOUTENeld, a BO-BTOPBIX, HEOOXOIUMO
YUUTBHIBATh, YTO OBIOTH-TIPOIYKTHI HE OTHOCATCS K TPYIIIIe TOBAPOB MEPBOM HEOOXO-
JTUMOCTH.

[To pesynbratam MapketuHroBbix uccienoBannii GfK, B 2019 roay Ha pbiHKe
KOCMETHYECKHX TOBApOB HAOIOAAETCs YCTOWYMBAS JUHAMHKA POCTa TOBApOOOOpOTa
HamOoJiee TOMYJISIPHBIMU KaHaJlaMH TOBApOJIBIKEHUSI 4Yepe3 TOProBbid (dopmar
auckayHTep [1].

Crnengyer paccMOTpeTh M aJAalTHPOBATh K COBPEMEHHBIM YCIOBUSM (PaKTOPHI,
KOTOpbIE OKa3aJid BJMSHUE HAa JTUHAMHYHYIO PBIHOYHYIO CUTYallMI0 KaHAJIOB TMPO-
IBWKCHHUSI KOCMETUYECKUX TOBApOB B PO3HUYHOI Topromie. K TeHaeHImsIM, xapak-
TEPU3YIOIMM Pa3BUTHE PbIHKA KOCMETUYECKHX TOBAPOB, OTHOCSTCS TaKW€ Ba)KHbIE
(bakTophl, KaK COKpaIlleHHEe PacxoJ0B Ha MpuoOpeTeHue napProMepHOl MPOTYKIIHH,
00BEM KOTOPOU B MPEABIAYIIUE TOABl 3aHUMAJ TIOUTH TPETHIO YaCTh PHIHKA B ICHEXK-
HOM BBIpQXXEHHMH; a TAK)K€ OCHOBHOU 00BbEM peasiu3allii MepeTeK U3 CHeHUuaIn3upo-
BaHHBIX Map(QIOMEPHBIX Mara3uHOB B (opMaTe «IUCKAYHTEP Yy JOMa» M UHTEpHET-
MarasuHbl.

HaunGonpmmii 00beM B poCcT TOBapo0oOOPOTa KOCMETHUECKOW MPOAYKITUHN JUCKA-
yHTep-Mara3uHoB BHecin Maraut Kocmeruk u Fix Price. DnekTpoHHas npojaxka 1o
CBOMM CTOMMOCTHBIM oObeMaM yBenunuuiach Ha 23%. OCHOBHOM MyTh poOCTa 3JIEK-
TPOHHOM KOMMEpPIMH 3aKJIOYAeTCs] B MEPEKIIOUEHUN C CETEBBIX Map(IOMEPHBIX U
ApoTepH MarasuHoOB Ha opMaT AMCKAYHTEP Y JOMa U dJEKTpOHHas Toprois. Mcxo-
1Sl U3 ATOTO, HOBbIE BOCTPEOOBAaHHbIE KaHaJbl CIIOCOOHBI IPUBIIEYh HOBBIX KJIMEHTOB

[4]. Ycpennennas nieHa 3a €MHHUILY B AJIGKTPOHHOW MPOJAXKE MHOTIA IMPEBBIIIACT
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IIEHOBBIC 3HAYEHUS B CPEIHEM IO PHIHKY KOCMETUYECKOW MPOoayKiuu. MOXKHO clie-
JaTh BBIBOJI, YTO MOKYyMAaTeNd JENaoT BBIOOp MpuoOpeTaTh Ajisi cedsi joporue OpeH-
JIOBBIE KOCMETHYECKHIE TOBAPHI HMEHHO B KaHAJIE HHTEPHET MPOJIaxK.

Ha ceronnsiiinuii 1eHb KpynHbIe MaphOMEpHO-KOCMETUYECKHUE CETEBbIE Mara-
3UHBI YAEPKUBAIOT JTUAUPYIONIKE MO3UIIMH IO YJIEIbHOMY BECy Ha pbIHKE. AHAIU3U-
pyeMbIe TOBapOOOOPOTHI MOTPEOICHUS JUMHAMUYHBI TI0 CPABHEHUIO C MPOILILIM aHa-
JU3UPYEMBIM MEPUOJIOM, HO CTOUT 3aMETUTh, UTO B JICHEKHOM BBIPAKEHUU OTMEue-
HO CHIKeHHe Ooiree ueM Ha 7% [1].

HemanoBaxHbIM acrieKTOM, BIMSIOINIMM Ha TOPTrOBbIE 0OOPOTHI B CTOMMOCTHOM
BBIPOKEHUHU, U TIPU 3TOM CBOEBPEMEHHO YyJEPKUBAThH MOKyIaTelIel B ceTeBbIX (op-
Marax — 3TO MpoMo-akiuu. K cokalleHnto, Ha 9acTOTy MOKYIIOK MOTPEeOUTENIeH 3TO,
BO3MOYHO, HE TOBJIMSUIIO, HAOIIOJANIOCh J1aKe CHIDKEHHE ToBapooOopoTa. AHalu3
MoKa3ajl, 4YTO TOProBbIi popMaT Iporepu, SBIISIIOLIUNCI Hanboee BOCTPEOOBAHHBIM
B KOHKYPEHTHBIX IO3HIIHMIX, OCHOBHBIM M3 KOTOpBIX sBisieTcss Maraut KocMmeruk,
IPOJI0JDKAET 3aHUMATh JUAUPYIOIUe nojoxenue. [Ipupoct ToBapoodbopota B cTOU-
MOCTHOM BBIp@)KEHNHU 00JIee BBICOK, UeM B HATYpPaIbHOM, UTO MOXKET OBITh CBSI3aHO C
MOBBIIICHUEM II€H B CBSA3U C OOJBIIMM KOJIMYECTBOM MPOMO B 3ToM (popmate. Cre-
TyIoIIee MPEeIoIOKEHNE — MOTPEOUTENN CTallK Yalle mpuodperatsh Oosee Aoporoi
TOBAp, ATbTEPHATHBY KOTOPOMY OHHU CTAJIM BUACTH Ha MMOJIKaX B MarasuHax (opmara
nporepu. B tabnume 1 mpencraBieHa AMHAMUKA JOJIM MPOJAX B pa3pe3e KaHAJIOB
coseiTa B Poccum [3].

Tabmuma 1
Jlons ppiHKa 110 KaHanaMm npojax B Poccun

(3a mepuon ¢ uroinst 2018 r. mo urons 2019 1.) [1]

Bce kananbl npoaax 100,0%
I'unepmapkets/C&C 15,6
CynepMapKeTsI 6,0
JluckayHTephl 14,3
CerteBble mapQproMepHbIe U IPOrepH Mara3uHbl 37,5
HecereBbie naphroMepHbie U X039HCTBEHHbIE Mara3uHbI 6,0
HNHTepHeT-TOPTrOBIIs 7,9
Jpyrue KaHasbl 12,7
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B Tabnuie 2 nmokazaHa IMHAMHKA KaHAJIOB MPOAAX MapPOMEpUr U KOCMETHKHU
Ha POCCUUCKOM phIHKe 3a niepuoj ¢ urois 2018 mo utons 2019 no cpaBHeHHIO ¢ aHa-
JIOTUYHBIM TIEPUOAOM TOJIOM PaHee.
Tabmuma 2
JlnHaMuKa KaHAJIOB IPOAaxK mapproMepun U KocMeTHKH (3a nmepuos ¢ urois 2018

no utoHb 2019 1o cpaBHEHHUIO C aHAJOTHYHBIM TIEPUOJIOM TOA0M paHee) [1]

Kanans! npogax EE;Igf%/To [pupoct B mrt., %

Bce xanans nmpogax 2,1 -1,6
I'unepmapkets/C&C -3 -10
CynepMapKkeTbl 2 -3
JuckayHTepsl 17 11
CereBble nap¢proMepHbIE U APOT€PU Mara3uHbl -7 -1
HecereBble napgroMepHble U X03HCTBEHHbIE 220 16
Mara3uHbI

WHTepHeT-TOProBIIs 23 23
Hpyrue xaHajbl -6 -7

AHaJIN3 POCCUNCKUX KAHAJIOB TOBAPOJABUKEHUS PhIHKA KOCMETUYECKON TOBapOB
BBISIBAJI CIIEAYIOLIME BO3MOKHBIE MHHOBALIMOHHBIE PELICHUS, KOTOPHIE MO3BOJIT B
MEPCIICKTHBE 3aHATh JIMJACPCTBO Ha PhIHKE [2]:

— BHEJAPEHUE MHHOBAIMOHHBIX MHIPEAUEHTOB B PEUENTYPHI, YIyUIIAIOIMX Ka-
YECTBEHHBIN COCTAB KOCMETUYECKON MTPOAYKIUY;

— MOBBIIIEHUE CTENIEHU YAOBJIETBOPEHHOCTH MOTPEOUTEIbCKUX OXKHUIaHUH;

— LICHOBBIE NIPEUMMYILECTBA 10 CPABHEHUIO C KOHKYPEHTaMU IPU aHAJIOTUYHOM
Ka4eCTBE KOCMETHUKHU;

— NOAJEPKAHUE IIIUPOKON aCCOPTUMEHTHOM JIMHEWUKH.

OnHako, KOHKYPEHTHAasl CUTyallusg Ha PBIHKE KOCMETHYECKHUX TOBApPOB MOXKET
U3MEHHUTBCS OYEHBb OBICTPO, OITOMY KaHaJIbl TOBAPOABUKEHUSI HEOOXOIMMO MOCTO-
STHHO OTCJIC)KHBATh U MPUCTIOCA0IMBATH MAPKETHHTOBbIE KOMMYHUKAITUH TIO]] TTOTpe-
OUTENIbCKUE 3ampoChl U MOTPEOHOCTU MoKymnarener. [ist 3Toro 40CcTaToyHO MPOBO-
TUTH HEOOIBIIIOE TITyOMHHOE MAapKETUHTOBOE MCCIIEIOBAHKUE, KOTOPOE MO3BOJIUT BhI-

SIBUTh BO3MOXXHOCTH T 00s1ee 2P PEKTUBHONH KOMMYHHKAIIMA C TOTpeduTensimu [3].
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